BOOTGAMP
RETREAI

2.5 DAYS. 16 PARTICIPANTS. ONE TRANSFORMATIONAL EXPERIENCE.

Not Just Another Training. A Sales Rebirth.

Create epiphanies, behavioral breakthroughs, and actionable commitments

Lead by
Johnny El Ghoul Zack Eid Crossroad Coaches
Sales Coach Drill Sergeant Beirut: +961 3 191 222

Dubai: +971 50 424 0236
WWW.Crossroadcoaches.org



https://www.crossroadcoaches.org/our-coaches
https://www.crossroadcoaches.org/our-coaches
https://www.crossroadcoaches.org/

REJEGTION, QUOTA
PRESSURE & DAILY
GRIND?

We've all been there. And we've all
tried the short fixes!

You've done the sales courses. You've
read the books. But something still
feels stuck?

Sales isn't about stuffing more tactics
INnto your head. It's about rewiring your
mindset, sharpening your skills, and
reigniting your drive, for good.

SALES BOOTCAMP RETREAT
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SKILL V5 WILL

Skill 1s the engine.
Will is the fuel.

Without skill, you might have the
desire but no power to get results.

Without will, you might have all the
tools but no drive to use them.

In sales, success comes when the
engine is tuned and the tank is full.
That's when you go the distance.
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INTOUGH
TIMES,
THE TOUGH
GETS GOING

BEING TOUGH, REQUIRES IMPECCABLE SKILLS & AN
UNBEATABLE WILL

SKILL REFERS TO

The knowledge and abilities
required to effectively perform
sales tasks, such as prospecting,
building relationships, presenting
products or services, handling
objections, and closing deals.
Having strong sales skills enables
one to confidently and
persuasively communicate the
value of a product or service to
potential customers, increasing
the likelihood of a successful sale.

WILL REFERS TO

The determination and drive to
succeed in sales, despite
challenges and setbacks. Sales can
be a challenging and competitive
field, and having a strong will
allows one to maintain focus,
persist in the face of rejection, and
continuously strive to improve and
reach goals. Possessing both the
necessary sales skills and the drive
and determination to succeed are
essential for success in sales.
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THIS RETREAT IS DESIGNED FOR:
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Sales Professionals craving Experienced Agents ready New Sales Agents hungry
clarity, confidence, and to rewire their habits and for a foundation that
consistent results ignite performance works in the real world

THIS RETREAT IS FOR YOU IF YOU WANT TO:
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Close more deals Bounce back from Master the habits of
with calm confidence rejection faster high-performing agents
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Ditch outdated tactics for Craft offers that pull Tame your inner dragon
emotionally intelligent selling clients toward you

...........
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THIS IS
NOTA
GRASH

GOURSE!

This is a structured
experience designed to create
real behavior change through

WHAT YOU’'LL LEARN

- High-performance energy & emotional

regulation

- Persuasion psychology & mindset shifts
. Pull vs. Push Selling strategies

- Objection-handling mastery

- Daily Sales Operating System

- Input Vs. Output Management

- Focus, resilience, and client psychology
- Real-world pitch & closing practice

- Energy Management & Resilience (physiology

+ rituals)

- Emotional Regulation in Sales (Live demos +

roleplays)

- Identity transformation: Become a Rainmaker

WHAT YOU'LL WALK AWAY
WITH

- Craft Your 30-Day Action Plan (habit tracker,

sales rhythm, energy plan)

- A re-ignited sense of purpose

- Building Your Daily Sales Operating System

(habits, self-coaching)

. A tribe of driven peers and sales mentors

- Tools, templates & access to exclusive sales

resources

- A mindset shift that sticks

- Focus and energy optimization tools

- Personal guidance from veteran coaches
- 30-Day Post-Retreat Accountability Sprint

- Private WhatsApp Community Group for peer

support + coach prompts

SALES BOOTCAMP RETREAT
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ARE YOU READY TO LEAD

THE MARKET NOT CHASE IT2

THIS IS YOUR CALL TO ACTION. SEATS ARE LIMITED. TRANSFORMATION ISN'T.

WHAT MAKES THIS DIFFERENT

- A 30-day sales battle plan

- Emotional regulation skills

- Focus & energy management tools
- Real-world confidence

- Long-term habit blueprints

- A peer network of committed sales pros

SUCCESS PILLARS

.- Immersion Over Information — Experiences > lectures =

- Micro-Coaching & Peer Reflection — Group of 16 =

deep connection

- Action Planning, Not Just Inspiration — Every insight

= implementation plan

- Psychological Safety — Critical for transformation

- ldentity Shift — From salesperson to Rainmaker
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BOOTCAMP TIMELINE

FRIDAY OCTOBER 3%°

e 4:00pm Arrival & Check-in
e 5:00-7:30 Session

« 7:30-8:30 Dinner

¢ 9:00-10:30 Session

SATURDAY OCTOBER 4™

« 7:00am Wake up

« 7:30-8:00 Breakfast
« 8:30-1:00 Session

« 1:00-2:00 Lunch

« 2:30-7:30 Session

« 7:30-8:30 Dinner

¢ 9:00-10:30 Session

SUNDAY OCTOBER 5™

« 7:00am Wake up

« 7:30-8:00 Breakfast
e 8:30-1:00 Session

« 1:00-2:00 Lunch

« 2:30-7:30 Session

SALES BOOTCAMP RETREAT
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RETREAT DETAILS

TAKE A CHANCE ON YOURSELFF, FOR YOURSELF!

LOCATION INVESTMENT INCLUDES

- 2 nights Hotel room & Catering
- Pre-Bootcamp Material

- Retreat Workbooks & Journal

- Sales Suitability Assessment

- Personality Assessment

- Personalised Coaching

. Follow-up 30 Days Sprint

Location: Mountain Retreat

Terre Brune Hotel Faqgra $'|,250
(Single or Double Occupancy
Rooms Available)
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Email us now to reserve your spot or Call today for a 15-minute consultation Visit our website to learn
request a private version for your team to see if this retreat is the right fit more or register directly.

N.B: This retreat can be industry tailored and delivered in-house for your company or Run as a private cohort for leadership teams


mailto:coach@johnnyelghoul.com
tel:+9613191222
https://www.crossroadcoaches.org/



